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Download a copy>>


         What is it?

The Periodic Table is a summary sheet based on data collected from our research on SRD, ISR, and AE metrics and compensation. The reports are the result of surveys with 384 B2B technology companies.

Knowing that executives often prefer the short version we thought a metrics cheat sheet would be helpful.
 
 

  Periodic Table of Inside Sales Metrics by The Bridge Group is licensed under a Creative Commons Attribution-Noncommercial-Share Alike 3.0 United States License. 
Based on a work at www.bridgegroupinc.com.
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        Let Us Help You Reach Your Revenue Goals
      

      For over two decades, The Bridge Group’s team of sales practitioners and consultants has helped over 405 B2B companies...

	Spark more conversations
	Build more pipeline
	Win more deals
	Renew more customers
	Expand more accounts
	Drive more growth


    

    
      
        Meet Our Team
      

       
        
        
          
            

          

          
            
              Trish Bertuzzi
              
            

            Founder & CEO
            
              Author of Amazon bestseller "The Sales Development Playbook.”
            

            
              Read More >>
            

          

        

        
        
          
            

          

          
            
              LAURIE PAGE 
              
            

            VP, Sales Strategy
            
              Awarded ‘Top 20 Women to Watch in Sales Lead Management’ by SLMA.
            

            
              Read More >>
            

          

        

        
        
          
            

          

          
            
              Kyle Smith
              
            

            Director, Sales & Success
            
              Consultant, speaker, trainer, and sales mentor.
            

            
              Read More >>
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